
Online Learning: Wednesday 27th January 2021 

Years 5 & 6 

Our Language focus this week is Persuasive Writing 

Language 

Yesterday we looked at the techniques that we can use to persuade 

someone to do something/believe a certain thing. Today we are going to 

look at the language that estate agents use when trying to sell a house.  

Read through the following example and then choose one of the 

following three tasks. You can listen to the text being read using the link 

on the website.  

 

A handsome country house, Brookside Manor is a substantial Victorian manor 

house positioned in a beautiful rural setting in the North Shropshire 

Countryside. With ten bedrooms and extensive reception space, the property 

makes for a fabulous family home. Approached from via its own private 

sweeping drive and onto the gravelled turning circle, Brookside Manor stands 

centrally in its plot of approximately two acres. 

 

The front door provides access into the grand entrance hall, which is centrally 

positioned within the property. With the open galleried landing, an open 

fireplace, polished wooden floorboards and wrought iron balustrading lining 

the stairs and landing, access is then provided to the wonderful farmhouse 

kitchen. There is a striking drawing room with a number of period features 

including intricate cornicing, marble inlaid fireplace and polished floorboards. 

 

The master bedroom suite consists of a substantial double bedroom, which has 

a number of opulent features, including the fireplace and double doors which 

lead out onto a terrace with glorious views. 

 

Outside, the extensive gardens are well tended and have a pleasant outlook over 

open countryside. 

 

 

 



Choose one of the following tasks: 

 

 Write down any unfamiliar words, use a dictionary to find the 

definition of them and create a glossary showing the word and 

its meaning.  

 

Thinking back to yesterday’s activities, write down any of the 

persuasive techniques (Think of AFOREST!) used in this advert 

and say why they are effective in making you want to buy the 

house. 

 

  Write any examples of the persuasive techniques we 

looked at yesterday. If there are any missing (there are!) write 

some sentences which can be added in to improve this advert. 
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